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Executive Summary
My e‑portfolio is designed to give employers and industry professionals a clear, organized view of my academic work, professional background, and the skills I developed throughout my Bachelor of Arts in Business and Real Estate Management Certificate at American Military University. The portfolio is structured into sections that highlight my education, military leadership experience, real estate coursework, and major academic projects. Visitors can navigate through the top‑level menu to view my resume, course artifacts, certifications, and professional goals. Each section is intentionally simple, clean, and easy to follow, reflecting the same level of organization and clarity I bring to my work.
I chose the Business program with a concentration in Real Estate Management because it aligned directly with my long‑term career goals as I transition from 20 years of active‑duty Army service into the real estate industry. After nearly two decades in aviation maintenance leadership, production control, and operational management, I wanted a degree that strengthened my business foundation while preparing me for a second career focused on real estate, property valuation, and client‑centered service. The real estate concentration provided the specialized knowledge I needed to bridge that transition.
The six real estate courses in my program formed the core of my professional development. Real Estate Principles introduced the fundamentals of property ownership, agency relationships, and the transaction process. Real Estate Practice expanded on the operational side of the industry, including listing procedures, buyer representation, and ethical standards. Real Estate Finance strengthened my understanding of lending, mortgages, underwriting, and the financial structures behind residential and commercial transactions. Real Estate Appraisal taught me how property value is determined through the Sales Comparison Approach, highest‑and‑best‑use analysis, and appraisal principles. Real Estate Property Management provided insight into leasing, tenant relations, maintenance planning, and operational oversight. Finally, Real Estate Law gave me a strong foundation in contracts, disclosures, fair housing, and the legal frameworks that govern real estate professionals.
Through these courses, I achieved key program objectives such as applying critical thinking to real estate scenarios, analyzing financial and legal information, understanding market dynamics, and demonstrating effective communication. The assignments required me to interpret data, evaluate property characteristics, analyze contracts, and present findings clearly, skills that translate directly to real‑world decision‑making in real estate sales, valuation, and property management.
Overall, the program exceeded my expectations and supported both my professional and personal goals. It strengthened my business knowledge, expanded my real estate expertise, and prepared me for a successful transition into the Tennessee and Kentucky real estate markets. Earning this degree and certificate enhances my career path by giving me the academic foundation, practical skills, and professional confidence needed to serve clients, operate effectively in a competitive market, and continue growing as a real estate professional.

